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DAY ONE: 9 OCTOBER 2025
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Former Chief Executive Officer, Von Bundit Co., Ltd.
1_ Founding Partner, IBEX Advisory
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Morning Break: 10.30 - 10.45

Lunch & Networking: 12.15 - 13.30
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Director

Session 3:
Al-Powered Pricing Strategy

— Outsmart the Price War
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— ¢ From Cost-Based

W From Cost-Based to Value-Based
Pricing with Al Value Engine
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¢ Real-Time Pricing Tools

to Respond Instantly to Market
Competition (IRSOIUOEIYFNISIAN
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Il ¢ Channel & Discount

Planning for Maximum
S Profitability (90IwugoIn-
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() to Customers to Drive Purchase
without Price Negotiation }
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CALL: +66(0)-2158-9892, +66(0)-89-692-9900, LINE: @OMEGAWORLDCLASS

Mr. Terapat Prapapanich

Unilever Professional Thailand, Malaysia, & Singapore

Session 4:

Building a Winning B2B Brand
& Content with Al
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¢ Tailor Your Brand

to Appeal to Both Emotional and

Rational Buyers (USUllUSURTAROU
[9ng Emotional & Logical Buyer)
] @i} ~ to Create and Analyze Content
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for Establishing Thought

= Leadership in the B2B Space
(InAdAM Thought Leadership
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. .Qp ¢ Brand Storytelling

& Strategies for Corporate Clients
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Afternoon Break: 15.00 - 15.15
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DAY TWO: 10 OCTOBER 2025
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Dr. Vichakorn Hengsadeekul

Managing Director
Sobute (Thailand) Company Limited
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Morning Break: 10.30 - 10.45
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10.45-12.15

Dr. TayatSriplung

Former Managing Director
Watson & Wyatt (Thailand)

Session 6
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Lunch & Networking: 12.15 - 13.30
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Dr. Panu Boonsombat

Director and Executive Director
Principal Capital PCL.
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Afternoon Break: 15.00 - 15.15
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Mr. Somchai Sittichaisrichart

Managing Director
SiS Distribution (Thailand)

Dr. Vichakorn Hengsadeekul

Former Managing Director
Asia Cement Products Company Limited

Session 8:
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END OF THE PROGRAM
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Class Timetable
* e *
When: Online Registration nangasniwlng
9 - 10 OCTOBER 2025 http://www.omegaworldclass.org/register-online/

Where: E-mail: 8.30

) Register & Morning Coffee
Grande Centre Point conference@omegaworldclass.org 9.00 - 10.30
Ratchadamri B

CONTACT US s e Program Commences

***Any updates on date or venue will 089-692-9900 : t i 10.30 - 10.45
be promptly notified. 02-158-9892 "'" - & Morning Break

ram Co.mmences
Registration Fee Regular Price HOt Deﬂl! :

Fee Per 1 Person 28,500.00 0 13,500.00 13.30 - 15.00
VAT 7 % 1 995 00 945.00 Program Commences
15.00 - 15.15
Total Amount (Bath) 30,495.00 14,445.00 Afternoon Break

15.15 - 16.45

Program Commences

17.00

End of Program
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