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Draft & Negotiate Commercial Contracts with Confidence
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« KEY FEATURES OF CONTRACT | anuruzd1Aryvaudnyryinenisfnnsiouiale

« LEGAL TERMS | Tonoun1ungruigndidulunissiuiaziosadynyinisi
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o WORKSHOP Il > CONTROLLING NEGOTIATION FOR ENTERING INTO THE AGREEMENT

www.omegaworldclass.org
Call: +66 (0) 2158 9892, +66 (0) 89 692 9900




COMMERCIAL CONTRACT for NON-LEGAL MANAGER

DAY ONE 2 April 2024

9.00 - 12.15

SESSION1 PRINCIPLES OF COMMERCIAL CONTRACTS Wugiuiiganudnyryn,
Uszinnvevsvemnadia-nannnruignuilugvonnav (Agreements)
lazn1sa:ziiavamnav (Breaches)

drynyamsindoa:ls? o:-IsAavonounanvidoulv (Terms) - Must the agreed terms be expressed?
nxuIeiiununegwistudryrynensu? o:lsfodunanvlionunnruig NBAaNTINS a:sssuItiguN1INISA?
Aosurgiavdnyynildn drynylneniide na:ayoylnele
RAUISUNINKYAYYINSANGiodliTARoNArUNgIa:AasSSUURVEIEIAL
(Objective/material of the contact is not contrary to the Law or public moral)

o drynyansANgiudszinAna=aryryan1sAns:zrdnaus:ina (Local contracts & International contracts)

« 9:IsAd ‘INCOTERMS’ (International Commercial Terms)?

SESSION 2 TYPES OF AGREEMENTS sUlluuiiomnasiliansind naioanasduingiuiiansg

n1sUszndAsIAT (Bids to Tender) Tuiduasin/ionaistiniaua/volauo (Quotations/Proposals/Offers)
vomnaunwavAu (Social Agreements)

ouiinawIVl? (Memorandum of Understanding)

hivdondaadiandauv (Letter of Intent)

“malfdryryr” (‘Subject to Contract’) “fuRnanaibovdiu” runefive:ls?

13.30 - 16.45
SESSION 3 KEY ISSUES Us:1iaudrAnyludnyryaniunisin

o VOIdUd VOW91STUN 113:N1580USU (Acceptance)
o MSUJAUUNUR (Enforceability) & Legal Capacity
« MsIANISUIALIEAUNNKUNY (Statutory Arrangement)

SESSION4  PRE-CONTRACTUAL STAGE S:8:1RS8UN1SgNSWNANYYINISA

n'lsm's'tlumna'lsm\]nnhmEJVO\]ﬁ\]ao\l[ihEJ (Preparing legal effective documents of both parties)
nsinsauAUNATINAsIAUINganUTanUdAnludtytyY (Discussing the key terms of the contract)
nIsAvAINILIA:NMSAaUAMUTLBIIVEINSWNSIUTTaIaUD (Questions & Answers during bidding stage)
mswsmua:msasg]ﬁomnauﬁ'L]"ﬂLJejmsn‘/aua“rgrgwn'lsﬁ'l (Negotiation and conclusion the agreed terms)
MsIRSgUURNAUNRNIA:nINEDIAAVIINIUN (Preparing Letter of Intent/MOU)
MseNsSNAEYYNsAN (Drafting the contract)
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COMMERCIAL CONTRACT for NON-LEGAL MANAGER

SESSION5  KEY FEATURES AruauUfad1Aryvoddnyryannisai

nasiugannuia:n1ssuus:nu (Representation & Warranties) ’ Y
MS:yNWuVoINIA (Obligation of Parties) \
AWIdgnenInANSEs:0nyd (unavlny) Liquidated Damage (Penalty) .‘
nssRlEANZong (Indemnification)
unOYYAveINNAAIUSUWRA (Limited Liability Provisions)
« Tiga=ans (Non-waiver)
nsinuAKt
IKAgAJde (Force Majeure)
Vomnavnurium (Entire Agreement)
VonowRidunuau Confidentiality Clause
nasuaniandrynyn
nisiaonlénnriune (Choice of Law)
NISIAdNVOUIVADIUNYAIA (Choice of Jurisdiction)
aunylnnains
NIsINIANSWEIIKLN
misienvadryryrdounidulun=aanandounluilulus: (Severability Clause)

SESSIONG6  LEGAL TERMS Veaswwniiden1ungniung

« dnynyanTuidusssuy

o “DIRSTIU” dYnYN
AIIIAQUIASD
nsidasundavriaulve:dwasgls?
ansvouunnanail (Rights of third parties)

Many non-legal managers & professionals encounter a wide variety of legal documents in their work. Legal
documents include contracts, legal advice and legal opinions that are prepared by attorneys or government
regulators, but may also include letters and other correspondence that may be written by attorneys or non-
lawyers. The non-legal managers & professionals must be able to recognise the different types of legal
writing and their purposes and understand how to interpret what these legal documents say. In addition,
many employees are responsible for drafting or editing documents that have legal implications.

At this course, delegates will learn how to apply legal jargon, how and when to use or avoid legal jargon in
their own writing, how to recognise and better understand legal documents written by others, and how to
enhance your own legal writing skills through techniques that result in clearer and more effective writing.

With this Masterclass, You Will:

« Improve your understanding of the legal documents you encounter in your workplace

» Enhance your writing confidence by using practical techniques to improve the clarity of your legal writing
« Apply correct templates and layout guidelines to streamline your writing process

« Learn how to structure different types of legal writing and avoid common errors

Call: +66 (0) 2158 9892, +66 (0) 89 692 9900 Fax: +66 (0) 2158 9910 www.omegaworldclass.org BDA | 3



COMMERCIAL CONTRACT for NON-LEGAL MANAGER

DAY TWO 3 April 2024

9.00 - 12.15

SESSION 1 WHAT LEAD TO CONTRACT FAILURE anrvaddrynyrauinas

« MsIAlY & N1sazidn (Remedies & breaches) « AWIFgMeRINgaidov (Consequential damages)
e MSIANATYNUN  AWIFIMEIAWA: (Specific damages)
o UnaJlny / AMUIFENY e WANISANTUNIUNIAWIZINEN

SESSION2  WHAT LEAD TO CONTRACT SUCCESS mastlrdryryrussanaiudiise

« Vod1AyIjonaIs Ay o AWAIAWNZIIAzNISAADY
o VowAwainnalu o MSaAIUAYNYN

SESSION3 ™ ‘DRAFTING GOOD CONTRACTS’ niunduadiiosdryryin

unSEUNINoSIVOVAYYINEAIWSY: ISEUSIINAIOENANUTAWAIANIASITATU
ﬁ1no1unh'[o§Uuuuuazlﬁamvo\la“ryry'l

Jedevovdrynyna: S19a:13gnIazANUEIAREDY
msnouqunmu|e‘ia\ﬂumss'wa“ryry'1: vognIdu nazvonnNnAUSULA
aqU'ms1|ﬁaoﬁun’lSh'ln'l\]aan\'iO\TvW’m (ADR - Alternative Dispute Resolution)
oargwiluaina: VegesiRuanuvounaunamaia:nsidentdngrung
n1sanAMUVAlRAWAIR: NuANIa:ToRAWaIATUNISSWATYYN
iInanauiunisaudryryriious=ansnaw

13.30 - 16.45

SESSION4 TECHNIQUE ON CONTROLLING NEGOTIATION FOR ENTERING INTO
THE AGREEMENT AND/OR COMPROMISE WnARAINATANISIRSMANYYI

“Rsdyny1agNIs” Tﬁussaﬁamna\]r‘iﬁu 2 WgWuwold (Achieving a win-win situation deal by negotiation)
H5N1S19SArYryYn 2 IIUUﬁﬂ:)S§ (Distributive bargaining vs. Integrative bargaining)
ns1IesdrynylneEdsasruAniuiuu (‘Manageable questions’)

nnnadvaINIsWuagwnavin (Golden listening rule)

unmnmhﬁ'vo\]@Us:mun‘ﬁ'aufa\ﬂumsmsma‘tytm (Duty of conciliator)

SESSIONS WORKSHOP : DRAFTING & NEGOTIATING COMMERCIAL CONTRACTS

o MsIsNMAryrynoasw (Negotiation on commercial contract: How to implement)
. msﬁﬂmsnowuﬁiw’[un‘ls"l\le"lryry'ls|sﬁv (Risk management in contract drafting of commercial contract)
. mﬁné’un:nué1|'§oiun18|osv1§tyty1§sﬁo (Successful secret of negotiation on commercial contract)
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COMMERCIAL CONTRACT for NON-LEGAL MANAGER

Mr. Wasantachai Watanavongvisudhi

Partner
ILCT Ltd. 30 Years in Contract Laws & Litigation

Mr. Wasantachai is a partner in the Litigation Department of ILCT Ltd. He has over 30 years of experience
in drafting various complexity contract and gave advice on construction contract, Labor Contract, Licensing
contract and other kind of contract for international trade. His practice area focuses on advising and
negotiating on project construction and project arrangement. He also gave legal advice to the clients on
various construction contracts in relation to many kind of construction industries. He has expertise in
litigation on construction law, commercial dispute, labor dispute, dispute resolution and mediation as well
as arbitration proceeding.

With over 30 years of experience in his practice area, he has successfully represented clients in numerous
cases before the Court. He obtained LLB (Honors) from Ramkamhaeng University, Graduate Diploma in
Business Law from Thammasat University, Diploma in US. Business Law, Michigan campus and also LL.M.
(Business Law) from Thammasat University.
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WHO SHOULD ATTEND

@ Managing Directors @ General Managers @ Regional Managers @ Operations Heads
@ Commercial Managers @ Project Managers @ Contract Managers @ Contract Administrators
@ Procurement/Purchasing Managers @ Negotiators @ Sales @ Business Development Manager

Call: +66 (0) 2158 9892, +66 (0) 89 692 9900 Fax: +66 (0) 2158 9910 www.omegaworldclass.org BDA | 5
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COURSE LEADER

Mr. Wasantachai Watanavongvisudhi

Partner
ILCT Ltd. 30 Years in Contract Laws & Litigation

Key Information Easy Ways to Register PROGRAM TIMETABLE

When ( Online Registration 8.30 Registration & Morning Coffee
2 - 3 April 2024 i g - https://www.omegaworldclass.org/register-online/ 9:00 Program Commences

Where TEL: +66 (0) 2158 9892, 10:30 - 10:45 Morning Break

Tk
Grande Center Point Ratchadamri Hotel +66 (0) 89 692 9900 o ?. ; 12:15-13:30 Lunch & Networks
Lumpini, Pathumwan, Bangkok 10330 Line Ad: @0MEGAWORLDCLASS ﬂ e
Tel. +66 2 091 9000 Fax. +66 2 091 9008 = 15.00 - 15:15 Afternoon Break

https://grandecentrepointratchadamri.com/ E-mail: conference@omegaworldclass.org 16.45 End of Program

REGISTRATION FEE  191:anUnyn1 USnuimsion  [RCUEEHTIRAVL L T

The registration fee covers a detailed conference documentation, lunches,
refreshments and meeting materials. Once we have received your booking,
(")
PREMIUM SEMINAR 1 5 /° Off fOf 3 PersonS the place(s) are confirmed. If you are unable to attend, a substitute delegate

is welcomed at no extra charge. A refund less 10% (of the registration fee)
Fee Per 1 Person

eri > 28 500 00 will be made for cancellation received in writing "5 working days" prior to the
$IANBWAUAS 1 NU ’ - Event. Regrettably, no refund can be made for cancellation received after the

deadline. A complete set of documentation will however be sent to you.
VAT 7% 1,995.00 In the event of programme cancellation by the organizer, a full refund of the

fee payment will be made but the organizer disclaims any further liability.
The organiser reserves the right to make any amendments, cancel and/or
Total Amount (Baht) TH B 30’49500 change the programme, speaker, date or venue if warranted by circumstances

beyond its control.

A10USUAUUUN arndgoun1BA 200% (200% Tax Deduction) © OMEGAWORLDCLASS 2024 (eSS

OMEGAWORLDCLASS Provides Corporate Leaders and Executives with Global Foresight and Local Insight into the Future Direction
of Industrial Development, Business Excellence & Corporate Sustainability. For more details visit: www.omegaworldclass.org



