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Many non-legal managers & professionals encounter a wide variety of legal documents in their work.
Legal documents include contracts, legal advice and legal opinions that are prepared by attorneys or
government regulators, but may also include letters and other correspondence that may be written by
attorneys or non-lawyers. The non-legal managers & professionals must be able to recognise the different
types of legal writing and their purposes and understand how to interpret what these legal documents say.
In addition, many employees are responsible for drafting or editing documents that have legal implications.

At this course, delegates will learn how to apply legal jargon, how and when to use or avoid legal jargon
in their own writing, how to recognise and better understand legal documents written by others, and how to
enhance your own legal writing skills through techniques that result in clearer and more effective writing.

WITH THIS MASTERCLASS, YOU WILL:
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Improve your Enhance your Apply correct Learn how to
understanding of writing confidence templates and structure different
the legal documents layout guidelines to types of legal
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improve the clarity
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of your legal writing

2 www.omegaworldclass.org CALL: +66(0)-2158-9892, +66(0)-83-692-9900, LINE: @OMEGAWORLDCLASS



COMMERCIAL CONTRACT

m 10 JUNE 2025
_ 8001215

 SECTION 1:

PRINCIPLES OF COMMERCIAL CONTRACTS
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Morning Break: 10.30 - 10.45
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COMMERCIAL CONTRACT

SECTION 2:
TYPES OF AGREEMENTS
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SECTION3: -
KEY ISSUES
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Lunch & Networking: 12.15 - 13.30
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(Enforceability) & Legal Capacity
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 SECTION 4:
PRE-CONTRACTUAL STAGE
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"SECTION 5:
KEY FEATURES
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 SECTION 6:
LEGAL TERMS
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(Rights of third parties)

Afternoon Break: 15.00 - 15.15
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SECTION 7:
WHAT LEAD TO CONTRACT FAILURE
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Morning Break: 10.30 - 10.45
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 SECTION 8:
WHAT LEAD TO CONTRACT SUCCESS
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DRAFTING GOOD CONTRACTS
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SECTION 10: " 1830- 1605
TECHNIQUE ON CONTROLLING NEGOTIATION

FOR ENTERING INTO THE AGREEMENT
AND/OR COMPROMISE
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Draft & Negotiate

Commercial Contracts with Confidence
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COMMERCIAL CONTRACT

Meet & Consult
with the Expert...

Mr. Wasantachai Watanavongvisudh
Partner, ILCT

Mr. Wasantachai is a partner in the Litigation Department of ILCT Ltd. He has over 30 years
of experience in drafting various complexity contract and gave advice on construction contract,
Labor Contract, Licensing contract and other kind of contract for international trade. His practice
area focuses on advising and
negotiating on project construction and project arrangement. He also gave legal advice to the
clients on various construction contracts in relation to many kind of construction industries.
He has expertise in litigation on construction law, commercial dispute, labor dispute, dispute
resolution and mediation as well as arbitration proceeding.

With over 30 years of experience in his practice area, he has successfully represented clients in
numerous cases before the Court. He obtained LLB (Honors) from Ramkhamhaeng University,
Graduate Diploma in Business Law from Thammasat University, Diploma in US. Business Law,
Michigan campus and also LL.M. (Business Law) from Thammasat University.

'~ WHO SHOULD SRERER
ATTEND

» Managing Directors e Operations Heads » Contract Managers » Negotiators
» General Managers  « Commercial Managers e Contract Administrators e Sales
» Regional Managers e« Project Managers » Procurementa. .« - » Business Development
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COMMERCIAL CONTRACT

KEY BENEFITS OF ATTENDING
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Grande Centre Point Ratchadamri
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Class Timetable

When: Online Registration *hangmsnsiing*
10 - 11 JUNE 2025 http://www.omegaworldclass.org/register-online/

Where: E-mail: 8.30

Grande Centre Point conference@omegaworldclass.org Register & Morning Coffee

Ratchad i % -
atehadamrl CONTACT US X 9.00 - 10.30
3 F g Program Commences

***Any updates on date or venue will 089-692-9900
be promptly notified. 02-158-9892

Registration Fee Regular Price 12.15 - 13.30
Lunch & Networking

Fee Per 1 Person 28,500.00 & 19,500.00 13.30 - 15.00
VAT 7 % 1.995.00 1,365.00 Program Commences
15.00 - 15.15
Total Amount (Bath) 30,495.00 20,865.00 Afternoon Break

y O WLCEN Arduuurnuanmouleuing
OFF 1711184)]];1/ ] | Suansanrdoum@li 200% || g ot program

**gU1SnNIBAN U 918 3% 16
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